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A robust program to ensure partners are enabled to achieve and scale beyond 
OPTIMIZED ENABLEMENT, TRAINING, AND SUPPORT 
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Red Hat Partner Enablement 
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RED HAT ONLINE PARTNER ENABLEMENT NETWORK (OPEN) 
Capabilities by role to inspire confidence 
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Red Hat Partner Enablement 

•  Instructor Lead Training 
•  “On the Road” 
•  Learning Paths 
•  Product specific  trainings  
•  Webinars  
 

Partner Enablement Team 



Learning Paths 



Example: 
OpenShift Learning Path 



Classroom trainings outside the Learning Path 

Examples:  
 

•  RED HAT DECISION MANAGER  
 2 days PreSales and Solution Architects  

 
•  RED HAT APPLICATION MODERISATION & MIGRATION (AMM)            

 3 days for PreSales and Solution Architects  
 
•  RED HAT SOLUTION FOR SAP LANDSCAPE    

 2 days for Sales, PreSales and Consultants  

Partner Enablement Team 



Make a Plan with Your Red Hat Partner Mgr! 




